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Maximizing Your 
Electrical Investment
Reducing Utility Costs (2): On-site Generation
Electricity is usually one of the largest
financial burdens faced by plant man-
agers. Fortunately there are options 
available to minimize these costs or even
generate profits.

Industrial clients are utilizing on-site gen-
eration to manage their electrical costs,
to increase the reliability and availability
of their electrical supply, and to protect
the environment by saving energy and
minimizing pollution. Perhaps your facility
can realize these benefits by installing
on-site generation, or by reconfiguring
existing generators.

Many facility managers are negotiating
drastically reduced energy rates with their
utilities by agreeing to disconnect from the
electric grid when asked. Generators are
used to keep facilities running during
these planned and unplanned outages.
Generators can shave load peaks to
reduce your demand charge, and they
can generate energy to be sold back to
the utility.

Often facilities have the capability of oper-
ating cogeneration units that not only gen-
erate electricity but also capture waste
heat for productive use. For example,
many cogeneration units are powered by
natural gas. The waste heat from the gen-
erator is then captured to serve the facili-
ty's hot water, process steam or drying
needs. Other cogeneration units use the
facility's waste heat, gas or steam to
power an electrical generator.
Cogeneration usually results in a better
return on investment than "generation-
only" units.

If your electrical rate is $0.06/kWh or high-
er you should consider on-site generation.
Other good candidates for cogeneration
include food processors and industrial
facilities with thermal loads, such chillers,
boilers and dryers. It is also helpful if your
utility welcomes private generation with a
rate reduction. The size of your facility is
usually unimportant—successful on-site
generation projects have been implement-
ed for hotels and for huge
petro-chemical plants.

Payback is usually 2-4 years
for on-site generation. After
that, the unit directly con-
tributes to your bottom line
profit.  Retrofits, allowing
existing installations to cap-
ture waste heat or to sell
power back to the utility, are
also very feasible. Typically,
payback for the necessary
upgrades is about one year for generators
that run 250 or more hours per year.

Having a generation plant on your facility is
easier than you might expect. Installation
causes little downtime and maintenance is
easily outsourced to vendors. If your facility
meets the criterion noted above, I'd encour-
age you to consider on-site generation.

In the next newsletter, we'll discuss the
impact of electrical deregulation on your
electrical costs. See
www.interstates.com/plant_decisions.html
for additional ways to Maximize Your
Electrical Investment. If you have questions,
call Doug at 712-722-1664, x159.

Doug Post
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For the fourth straight year, Interstates
was represented in the American
Cancer Society’s “Relay for Life Walk”
in Orange City, IA. The annual event,
which is held across America, raises
money for cancer research.

Interstates’ team, “Sheryl’s Surfers,”
(named in honor of Sheryl Bensema,
who continues to struggle with breast

cancer) also raised money through a
Jeans for Dollars program, which gives
Interstates employees the opportunity to
have a “jean’s day” every other Friday
for a $5 donation.  

With added events on hand that includ-
ed musical chairs, a cake walk and egg-
and-spoon relays, the night passed
swiftly for the team, which raised more
than $1,900 to help fight cancer.
Special kudos to the 2nd place egg relay
team of Mike Van Es, Jean Yusten,
Vince Yuston, Howard Rus, Phil May
and Andrew Clark; to the Interstates
Foundation for their matching gift, to the
Recognition and Communication
Committee for supplying food and drink,
and to the 82 volunteers - and five all
night Surfers - who helped make the
Relay a success again.

Good Time—Great Cause
Interstates’ Team Joins the Fun 
In Relay for Life 

Relaxing at the Relay for Life Walk

I have visited with many of
you this past month at a
variety of trade shows.
While the travel can be bru-
tal, spending time seeing,
listening and talking with
you, our clients and industry
partners, is one of the most
rewarding parts of my work.

Walking the aisles at a
recent show, I reflected on
just how committed you are
to your business and your

industry.  It doesn’t matter if it’s power
generation, milling, oil seeds or
ethanol, I have personally witnessed a
passion for excellence in everyone
I’ve had the opportunity to meet.

At the Interstates Companies, we
share your commitment to your busi-
ness and your industry.

We are driven to deliver electrical engi-
neering, construction, instrumentation
and control systems solutions that allow
you to better run your business, creat-
ing value-added products for your
clients.  Beef Products, Soy Meal & Oil,
Wheat Flour, Pet Food, Beverage
Products, Steel, Renewable Energy,
Mining, the list goes on and on.

We strive each day to respect the pas-
sion you have for your business, and
put that same energy and passion into
the services we provide for you.  Once
again, thanks for putting your trust in us.

Larry Den Herder
CEO

Larry 
Den Herder, 
CEO

The booth …
You ’ve all been there. 

Information
Please
Database
Enhancements 
You Can Make
Imagine you have a control conduit
containing 80 wires and an operator
just happens to run into it with a fork-
lift. Vital production time can be wast-
ed as you try to repair the conduit and
figure out what wires were in that con-
duit. This is just the type of challenge
Interstates Electric and Engineering
wants to solve for its valued customer. 

That’s why the company has devel-
oped its advanced database, which
allows customers to track planning and
performance of electrical systems. The
database was further refined to track
cable tray as well as conduit for an
even more detailed view of projects
from concept to completion.

“It’s a very big planning tool,” said Ken
Ciesielski, Project Manager. “The data-
base starts with the equipment list,
and then the foremen lay out the plant
before we even start the work. With
each project, we start a new version
with job-specific information. Data is
added as the project proceeds.”

Since the information is added in lay-
ers as the work progresses, the sys-
tem allows customers to track the sta-
tus of any job. It also offers customers
quick identification and isolation of any
problems so they can be quickly cor-
rected to eliminate costly repair time.
For example, customers are able to
find out the size and number of wires,
the approximate lengths of the wires,
what devises were in the conduit, and
the new wire numbers for the wires.

Consider Interstates’ advanced data-
base a high-tech, comprehensive
approach to planning, upgrading or
even repairing electrical systems. Call
us. We’d be happy to tell you more
about it.


